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Objectives 

 

 

Determine your Market/Niche 

Conduct Market Research  

  Creating Opportunities 

Doing Business with GSA 
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How Agencies Make Purchases  

 

 

 Simplified Acquisitions 

 Small Business Set-asides 

 Sealed bids 

 Negotiated Proposals 

 GSA Schedule Contracts (FAR 8.4) 

 Micro purchases – Government credit Card  
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Who buys what you sell? 

Consider the following resources to conduct market research 

 

Acquisition Central 

www.acquisition.gov 

 

USASpending.gov 

www.usaspending.gov 

 

Federal Business Opportunities 

www.fedbizopps.gov 

 

Federal Procurement Data System 

https://www.fpds.gov 

 

 

http://www.usaspending.gov/
http://www.fedbizopps.gov/
https://www.fpds.gov/
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Locating Buyers 
 

www.fbo.gov – Advanced Search 

 

 Pre-solicitation, Sources Sought, Solicitation/Synopsis, 
Special Notices 

 

 Classification Code 

 

 NAICS Code 

 

 Collect Contact Info Always 
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Market Research  - Federal Business 

Opportunities 



Federal Acquisition Service 

FY 2011 – Federal Contracts Award Data 

http://www.usaspending.gov/
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One simple search using NAICS code 

Utilize www.fpds.gov and your NAICS code to 

determine who buy your product or services: 

 

 

 
Insert 

NAICS 

code – 

hit 

enter 

https://www.fpds.gov/fpdsng_cms/
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Simple FPDS Search Result 
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View Agency Procurement Forecasts 

  
www.acquisition.gov 



Federal Acquisition Service 

 The Federal Acquisition Service (FAS) helps federal agency 
customers leverage the purchasing power of the federal 
government to achieve the best value possible in purchasing 
products, services, technology, motor vehicles, transportation, 
and travel  

 

 The Public Buildings Service (PBS) manages the owned and 
leased federal real estate portfolio, providing workplaces for 
federal customer agencies at value to the American taxpayer 

 

 

Who is GSA? 

http://www.gsa.gov/portal/content/184625


Federal Acquisition Service 

How to Sell to and through GSA 
 

www.gsa.gov/howtoselltothegovernment 

• Obtain: Dun & Bradstreet Numbers (DUNS) 

http://fedgov.dnb.com/webform or call (866) 705-5711 

 

• Register: System for Award Management (SAM) www.sam.gov 

• Replaces both systems CCR &  ORCA. 

• Single point of entry for the federal government 

• Must be kept current (Update at least annually) 

 

• Pathways to Success – Mandatory Training  for Schedules 

https://vsc.gsa.gov 

 

• Check-out: Federal Business Opportunities www.fbo.gov  
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https://vsc.gsa.gov/
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The Multiple Award Schedule (MAS) Program 
 

 The GSA MAS Schedule program is the preferred 
procurement solution for a wide range of 
Government needs for services and products. 

 

 

    FY 2013 Sales from the GSA Multiple Award 
Schedule reached approximately $50 Billion 

 

 

    Sales data available from SSQ.GSA.GOV 

 

 

https://ssq.gsa.gov/
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Who uses GSA Schedules? 

 Federal Agencies & Military 

 Mixed-Ownership Government Corporations (FDIC, 
Federal Home Loan Banks, etc.) 

 The District of Columbia 

 Cost Reimbursable Government Contractors authorized 
in writing by a Federal agency (48 CFR 51.1) 

 State and Local Government (includes Educational 
Institutions (Cooperative Purchasing) 

 Domestic and Worldwide 
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 Competition requirements have been met 

 Compliant with environmental  

and socio-economic laws and regulations 

 Discounts have been negotiated 

 Blanket Purchase Agreements  

save time and money 

 Schedule orders count toward Small Business goals 

MAS Customer Advantages 



Federal Acquisition Service 
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Preferred Source of Supply  
 

Great Earning Potential 
 

World Wide Program 
 

High Visibility 
 

Credibility 
 

Potential Financial Success 
 

5-20 Year Contract 

 

GSA Schedule- The Pros 
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Sales Criteria - $25K per year 

Auditing and Set-Up Requirements 

Paperwork  

Award process time – back up to 6 months 
for some schedules 

Success Not Guaranteed – numerous 
schedule holders with zero or low sales 

GSA Schedule Contract - The Cons 
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More Support 

 11 Regional GSA OSBU 

 www.gsa.gov/smallbizsupport 

 

 OSDBU for all agencies 

 www.osdbu.gov 

 

 Procurement Technical Assistance Centers 

 www.aptac-us.org 

 

 Small Business Administration 

 www.sba.gov 

 

  

 

 

 

http://www.aptac-us.org/
http://www.aptac-us.org/
http://www.aptac-us.org/
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 HVAC Ducts & Casings  

 Building Insulation  

 Electric Chiller  

 Paint  

 Cement & Concrete  

 Caulking  

 Carpet  

 Carpet Cushion  

 Floor Strippers  

 Dust Suppressant  

 Adhesives  

 Sealants  

 

 Exterior Finish and Trims  

 Facility Operations & Office 
Products  

 Break room Supplies  

 Kitchen Appliances  

 Packaging products  

 Office Supplies  

 Computers/Displays  

 Printer/Copiers  

 Landscaping  

 Compost/Fertilizer 

  Garden/Soaker Hose  

 

 

Government Green Buying Needs 

 www.gsa.gov/greenproductcompliation 

http://www.gsa.gov/greenproductcompliation
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 Air filtration  

 Roofing  

 Plaster and Gypsum Board  

 Lighting Systems  

 Water Fixtures  

 Doors and Windows  

 Interior Finishes and Trims 

 Garden/Soaker Hose  

 Hydraulic Mulch  

 Lawn/Garden Edging  

 

 Plastic Lumber  

 Landscaping Timbers  

 Plastic/Paper Lawn & Leaf 
Bags  

 Cleaning 
Commercial/Industrial  

 Sanitary Tissue Mats  

 Recycling/Waste Containers  

 Plastic Trash Bags  

 Household and Industrial 
Cleaning Agents 

 

Government Green Buying Needs 

 www.gsa.gov/greenproductcompliation 

http://www.gsa.gov/greenproductcompliation
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Office Supplies & 

Administrative Services 

Furniture 

IT  

Automotive 

Services  
Greater Southwest Acquisition 

Center 

Center for Facilities 

Maintenance & Hardware 

Management Services 

(National Disaster Support) 

     Acquisition Centers 
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Acquisition Centers 

Center for Facilities  Maintenance & Hardware 816-926-6760 

Greater Southwest Acquisition Center  817-978-4545 

IT Acquisition Center     703-305-3038 

Management Services Center    800-241-7246 

Office Supplies & Administrative Services Ctr. 212-264-5173 

National Furniture Center    703-305-7003 

Office of Vehicle Acquisition and Leasing   703-308-CARS 

Services 
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Obtaining a GSA Contract  

 www.gsa.gov/gettingonschedule 
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GSA Schedule Solicitations 

www.gsa.gov/schedulesolicitation 
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Set-Asides 

www.gsa.gov/set-asides 
 Every federal government purchase anticipated to be valued from $3,000 

to $150,000 is automatically set aside for small businesses as long as 

there are at least two companies that can provide the product or service. 
 

 Small Business Categories 

 SBA Certifications 

– 8(a) Disadvantaged (Formal Certification) 

– HUBZone SB (Formal Certification) 

– Woman Owned SB (Self Certify) 

– Economically Disadvantaged Woman Owned SB (Self Certify) 

– Service Disabled Veteran SB (Self Certify) 

– Veteran Owned SB (Self Certify) 
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Partnering 

 Contractor Teaming Arrangements and Joint 
Ventures create prime opportunities for both 
business partners. (FAR 9.6) 

 www.gsa.gov/cta  

 

 Subcontracting is a great opportunity for 
developing your business to prepare for 
prime contract opportunities by working for 
current GSA Prime Contractors (FAR 19.7) 

 www.gsa.gov/subdirectory 

 http://web.sba.gov/subnet/search/index.cf
m 
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FAR References can 

be reviewed at 

www.acquisition.gov/far  
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Mentor Protégé Program 
www.gsa.gov/mentorprotegeprogram  

GSA’s Mentor-Protégé Program is designed to encourage and 
motivate GSA prime contractors to assist small businesses 
and enhance their capability of performing successfully on 
GSA contracts and subcontracts. 

 

 Participation: 

• Current GSA Contractor 

• Mentor Required 

• Protégé Optional 

• Mentor or Protégé 

• Self-Matching 

• Complete Application and Agreement 
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Tony Eiland 

Program Manager 

1-855-OSBUGSA (672-8472) 
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GSAAdvantage!® 

 

www.gsaadvantage.gov 
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www.gsaelibrary.gsa.gov 
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e-Buy 

 

www.gsa.gov/ebuy 
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GSA Online Training for Vendors 

gsa.gov/training 

 

Featured training includes: 

 

•On-site Schedules contract training, targeted specifically to 

small business hosted by Office of Small Business Utilization 

  

•Scheduled webinars  

  

•Web-based, self-learning modules found at the Center for 

Acquisition Excellence and  the Vendor Support Center  

http://cae.gsa.gov/
http://cae.gsa.gov/
http://vsc.gsa.gov/
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Resources 

E-COMMERCE  WHO CAN HELP?  

Solicitations Online GSA Small Business Utilization Center 

GSAAdvantage! SBA  

e-Library 

Local Procurement Technical 

Assistance Center (PTAC)  

E-Buy GSA Marketing 

E-Mod   

Vendor Support Center    
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GSA Contact 
For additional information contact: 

 

Janice Bracey 

Lead Small Business Specialist 

26 Federal Plaza (20th Floor) 

New York, NY 

janice.bracey@gsa.gov 

212-264-1235 

 

******************* 

 

 
For copies of presentation: 

email debbie.paralemos@gsa.gov 


